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Erratum to Prices for wholesale water and sewerage services – Sydney Water Corporation and 
Hunter Water Corporation, Draft Report issued by the Independent Pricing and Regulatory 

Tribunal 
 

Date of erratum: 21 November 2016 
 
 
This erratum has been issued to correct Figure 5.3 on page 59 of the Draft Report issued on 
1 November 2016.  The figure referred to properties ‘downstream’ of the connection point in 
some places but should have referred to properties ‘upstream’ of the connection point.  In 
addition, the word ‘Efficient’ had been omitted from the term “Reasonably Efficient Competitor 
Costs”.  
 
To correct this, Figure 5.3 in the Draft Report has been replaced with the following figure: 
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Figure 5.3 On-selling Sewerage Service 

 
 
Note: References to paragraph, table and schedule numbers in this figure refer to the paragraphs, tables or schedules in the Draft Determinations.  This figure is a simplified outline of 
sections of the Draft Determinations, and is provided for explanatory purposes only.
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